
INCOME-PRODUCING ACTIVITIES TRACKING SHEETS FOR CONSULTANTS
Name MonthDo you want r esults fr om your Mary Kay Business?

Then concentrate on these income-pr oducing activities on a we ekly basis.
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WEEK 2 WEEK 3 WEEK 4

Hold a Skin Care Class

Have a $100 Day

EVERY TWO MAKEOVERS HELD

Leadership Interview

(alone or with your Director/DIQ)

A
B
C
D

GUEST TO MEETING

FOLLOW UP AFTER MARKETING CALL

5 NEW CONTACTS/REFERRALS

E
F
G

2 NEW BOOKINGS

1 NEW TEAM MEMBER

10 Reach outs (Individual contact attempts 

for your business with current team

members & customers, or booking new apts

H
I
J 

WHAT'S YOUR GOAL?

Consultant Part Time
Complete any 10 activities

Consultant Full Time
Complete any 15 activities

Driving Free
Complete any 20 activities

DIQ-Director
Complete any 35 activities

W rite the letter of each activity as you complete it. You will pr obably do some activities mor e than once.

Did your activities support your goal this we ek? How does this we ek compar e to last we ek?


