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Name: Week of:

$300+ MINMUM IN RETAIL SALES PER WEEK (§1o0+ WEEKLY WHOLESALE ORDER TO BE TRACKING FOR STAR)
NON-NEGOTIABLES: 4 NEW BOOKINGS, 1-2 GUESTS AT EVENTS, $300 RETAIL WEEK, FINISH WEEKLY CHECKLIST!

: [
(FROM BEAUTY EXPERIENCE. WARM CHATTERING.
REFERRALS, CUSTOMER PHONE CALLS, ETC) NAME OATE/EVENT ATTENDING BEAUTY EXPERIENCE
TOTAL SALES
1-ON-1 OB ON THE GO APPOINTMENTS
HOSTESS: SALES:
RUILE: ASK20 TOGET 4
|
SHARE THE OPPORTUNITY: s
(3-WAY LIVE CALL WITH YOUR DIRECTOR, CUSTOMER REORDERS
HEAR MARKETING AT EVENT) [J TEXT YOUR DIRECTOR WITH YOUR $100 DAYS (FOLLOW-UP CALLS/WEB ORDERS)
(] SUBMIT YOUR WAS. NAME REORDER:
(] TRACK YOUR FACES ON POWER START SHEET
[ PLACE YOUR WHOLESALE ORDER TO THE COMPANY
(] TURN IN IPA SHEET TO YOUR DIRECTOR WEEKLY TOTAL REORDERS:
TOTAL SALES FOR WEEK:
WEEKLY WHOLESALE ORDERED:
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WHOLESALE IN FOR QUARTER: WHOLESALE NEEDED TO COMPLETE STAR: 1
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